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New Car Sales in April 20% 


Better Than March on Basis 
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Of Reports From 37 States 


R. L. Polk & Co. Predicts Sales Will Approximate PR 


111,000, as Against 91,297 in March and 
177,454 in April Last Year 


Detroit, Mich., May 23.—Sales of new passenger auto- 
mobiles in April are estimated to have exceeded sales 
March by more than 20 per cent., on the basis of re 


from thirty-seven states tabulated by R. L. Polk & Co., com- 


pilers of official automobile registrations throughout the | 


country, which were made public here today. 
It was predicted new passenger®—-————— 


sit nS ORD, CHEVROLET 
STEEL BUYING IS 
ON THE UPTREND 


reached a total of 91,297 units. 
Polk today released returns from 
thirty-seven states, which reported 
Youngstown, May 23.—Improve- 
ment in automobile steel buying 
made itself felt last week in Youngs- 





total registrations during April of 
which was a decline of 37.32 per! 
cent. from the 177,454 units in the 
Same states in April, 1931, but an 
increase of 20.24 per cent. over the | town district steel plant activity 
States in March i i 
oe ; according to present indications, 
oe the basis of returns from | further increases in operations may 
thirty-six states, Polk estimated be e . . y 
i > expected within the next few 
mew truck sales in April reached a! weeks. 
ee bw aie thirty-six states re-| stee] in this district apparently has 
ae otaled 11,671, which was|/increased, permitting resumption 
Der cent. Below the 24514] of operations at 1 i 
a ; pe 0} at several idle sheet 
registored in April, 1931, in the same} mills on a part-time basis. Strip 
from last month’s registrations in|than half of such mills in the dis- 
those States, which totaled 11,798/ trict under power. 
units. Valley trade authorities are par- 
. ticularly hopeful of increased pur- 
N. J. PLANTS REPORT pany within the next week or so, 
since recent shipments to that 
company’s plants are understood to 
be nearly exhausted by recent ad- 
Newark, N. J., May 23.—Automo- Ingot production is 
tive accessories, parts, equipment|and operations, measured by this 
and replacement plants in the |index, are continuing at 25 per cent. 
Newark district are beginning to | of capacity, but finishing mill op- 
lull, according to a survey just com- | trict operations a week ago were 
pleted. at 24 per cent. of capacity, but the 
National Motors Manufacturing | full output for last week was on 
Company of Irvington, builder of|the basis called for by . present 
ing equipment, has been getting a Republic Steel Corporation is op- 
steady call for its trucks from the | erating its district plants at 20 per 
manufacturers of ice cream. The/|cent. of capacity, although open- 
orders have kept the plant active | hearth steel production is consider- 
Macrae, Jr., president of the firm, |megie Steel Company is operating 
reports that orders are leaning | #bove 30 per cent., unchanged from 
heavily toward the heavy hauling|Trecent rates, while Youngstown 
tractor units, Some of the tractors | Sheet & Tube Company activity is 


77,529 new passenger automobiles, 

63,609 units registered in the same more than in any recent week and, 

total of approximately 16,600. Regis-| ord and Chevrolet buying of 

states, cnd a drop of 1.08 per cent.| mills are more active, with more 
chasing by the Ford Motor Com- 

UPTREND " mat vances in car production. 

increase operations after a long | erations are moderately higher. Dis- 

Day Elder motor trucks and haul- | schedules. 

for the last six months. F. T.| ably higher than that figure. Car- 

already shipped contain eight cylin- | @Stimated at about 16 per cent. of 


der engines which develop 162 horse | ©@Pacity. The Sharon Steel Hoop 
power, These tractors are built for = is operating at 18 per 
cent. 


gross loads of 60,000 pounds. 

The Tite Flex Metal Hose Com- 
pany of Newark, according to J. T. 
Clark, assistant treasurer, reports 
that sales are standing up well and 
that they are about equal to last 
year’s period. The firm makes 
tubing for gas and oil lines under 
government specifications and its 
product is standard equipment on 
95 per cent. of the airplanes made 
in this country. Mr. Clark also says 
that the firm’s tubing is employed 
on 85 per cent. of the trucks pro- 
duced in this country. These de- 
mands alone’ keep the large plant 
busy. A more recent development 
of the firm is a Tite Flex revolving 
unit heater, which will be marketed 
soon. 

The paint, varnish and lacquer 
business seems to be on the up- 
grade, according to Thomas C. Mc- 
Manus, president of the Anglo- 


ROCKNE DEALERS IN 
FIRST 10 DAYS OF MAY 
REPORTED 29% GAIN 


Detroit, Mich., May 23.—Rockne 
retail deliveries by dealers 
the fisrt ten days of 
Showed a gain of 29 per cent. | 
over retail deliveries in the first ten | 
days of April, George M. Graham, | 
vice-president of Rockne Motors | 
Corporation, announced today. 

“Reports from the field are espe- | 
cially encouraging,” Mr. Graham | 
said. “In Houston, Tex., we were in 
third place in sales among all makes 
of cars in April, while we were in 
fifth in both Fort Worth, Tex., and 
Louisville, Ky. We were also in sixth 
piace in Tolede as well as San Fran-/| 
cisco.” 
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Ford Production Reaches 3,500 
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ODUCTION STARTED — 


| 


| = 
| 
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| ON NEW GMC TRUCK 
IN 2-T0-3 TON RANGE: 


Pontiac, May 23.—Production has | 


ing 400 a Day; 


Motors truck plant here on a new 
|two to three ton truck Priced at | 
$745, the new truck is the lowest- | 
priced commercial vehicle of its | 
rated capacity ever offered by Gen- 
eral Motors Truck Company. | 
The new truck has been added to 
meet the constantly increasing de- 
mand for trucks in the low priced 
field, Paul W. Seiler, president and | 


a day sounds something like 
that it will not be long before 


A. S. M. E. SHIFTING 
SHOP PROGRAM TO 


the ee ene hs ine tne BUF F ALO OCT. 3-8 
time, he stated, a truck in the : i ‘ 


two to three-ton eapacity range is | 


priced under $750. . : 
Shop Practice Division of the Amer- 


Known as the Model T-23, the 
truck is equipped with a full-float-|iean Society of Mechanical En- 
ing rear axle and page vee gineers under the chairmanship of 
springs, a main and an auxillary|) © spencer of the Western Elec- 


spring, providing easy riding under |~ 
weyple & tric Company at Kearny, N, J., have 


light loads and proper stiffness 
under full loads. This type of| voted unanimously to transfer the 
spring at the same time counter-| program, which they had previously 


acts sidesways. The truck is pow- 
ered with a_ six-cylinder engine 
developing 66 horse power and has 
a heavy-duty transmission with four 
forward speeds. 

Dual Spoksteel wheels. of the five- 
stud type are standard equipment. 
Two wheel bases, 131 and 157 inches, 
and ten body types are offered. 
Body types include a platform, 


|planned to hold at the Machine 
Tool Show in Cleveland, to the Na- 
| tional Metal Congress at Buffalo, the 
week of October 3. 

In addition to the Machine Shop 
Practice sessions of the A. S. M. E., 
the program which had _ been 
planned by the Society of Automo- 
tive Engineers to be held in Cleve- 
land has also been transferred to 
Buffalo. 

The combination of these two so- 
cieties in machinery and machine 
|shop practice will present a splen- 
‘did outstanding program of par- 
|ticular interest to production men 
and superintendents. 

In addition to the acquisition of 
the two other technical societies 
which has transferred their pro- 
grams to Buffalo, definite arrange- 
ments have been made by Charles 
Smith, president of the American 
Drop Forging Institute, to hold the 
meetings of the institute at Buffalo 





(Continued on Page 5) 


| ALLIS-CHALMERS GETS 
TWO $100,000 ORDERS 


Chicago, May 23.—Allis-Chalmers 
Manufacturing Company has _ re- 
ceived cable advices from its Paris 
office that the Near East Develop- 
ment Corporation is ordering eleven 
Allis tractors and twenty-six trail- 
ers, with a value of $100,000. The 
company also has received orders 


from contractors on the Mississippi 
levee for twenty-six Model L trac- | during the National Metal Congress. 


tors, with a value of $100,000. The institute has two meetings a 

The actual order from the Near| year, one at which the executives 
East has not been received, but Allis| meet and the other at which not 
expects to be in receipt of mail copy|only the executives but the indus- 
of the purchase early this week. trial and technical men from the 


- - - - forging plants assemble for the dis- 
HUDSON-ESSEX ELECTS cussion of important problems deal- 
NEW CANADIAN OFFICERS 


ing with their particular branch of 
Tilbury, Ont., May 23.—At the 


the industry. 
This is the first time that the in- 
stitute, with its technical men, has 
annual meeting of Hudson-Essex of 
Canada, Ltd., held today the follow- 
ing officers were elected: Wm, J. 


been affiliated with the congress. 
McAneeny, chairman of the board; 


A. E. Barit, president and general FORD PLANNING 
manager: ¢.'G-"anbott vice-pres-| WORLD-WIDE SALES 
REDISTRIBUTION 


dent, and A. Hood, secretary and 
London, May 23.—World-wide re- 


treasurer. The board of directors | 
consists of C. G. Abbott, A. E. 
Barit, R. D. Chapin, A. Hood, Wm. 
C. A. Oostdyk and /distripution of the territories allo- 
cated to the various Ford Motor 
companies is reported to be in prog- 
ress. Wallace Campbell, president 
of the Canadian Ford company, is 
expected in London within a week 
on the rationalization plan. 
Preliminary indications are that 
the final position will have Detroit 
making the new V-8s for the United 
States, South America and the Far 
East. Canada would distribute eights 
for the remainder of the world, and 
England would make fours and baby 


WHITE MOTOR COMPANY 
GETS $100,000 ORDER 


Cleveland, May 23.—White Motor 
Company has received an order for 


ten heavy duty trailers to be used in 
construction of an oil pipe line in 
the Near East. 

These are the largest models 
manufactured by White, and the 
order is believed to run over $100,000. | 








(Continued on Page 2) 


Cleveland, May 23.—The Machine , 


| Doughty. 


Daily; Expect 4,500 Next Month 


Eighteen of the Thirty-five Branch Plants in Oper- 
ation, While in Detroit Employment Is Jump- 


80,000 at Work 


By CHRIS SINSABAUGH 
( Detroit, May 23.—As the industry goes into the final 
IN| just been started at the General) week of May cheering news comes from Dearborn that Ford 
is striking a hot production pace, Thirty-five hundred units 


old times and holds out hopes 
Ford will be back to normaley. 
” Ford gives it out that the 3,500 
mark was reached last Friday. In 
addition, 1,400 of the eight engines 
were included in the day’s work. On 
top of that we get the big news that 
the June schedule calls for 4,500 a 
day. It looks as if the plants will be 
running at this rate by the end of 
the week. 

All this, of course, means that the 
| Ford plants outside of Detroit are 
getting going. Des Moines started 
up last week, and now there are 
eighteen of the thirty-five branch 
assembly plants in operation. Here 
in Detroit the Ford plant is adding 
about 400 a day to the employment 
list, and has been doing this for the 
past five weeks. It is estimated that 
right now there are about 80,000 at 
work, 

Chevrolet and Plymouth also are 
showing no signs of slowing down, 
although a tapering off in produc- 
tion next month may naturally be 
looked for. Chevrolet came into May 
with more units sold in April than 
were manufactured, so May produc- 
tion has had to be steamed up to 
take up the slack. It cannot be 
predicted at this writing if May will 
beat April’s 55,000 production, but 
the signs indicate that in all prob- 
ability this total will be exceeded. 

Plymouth gives no signs of a let- 
up. Production at this Chrysler 
unit plant has been going on steadily 
at the rate of 1,100 a day for weeks. 
Orders continue to come in, and it 
is anticipated that the assembly 
lines will keep grinding ’em out at 
the present pace for several weeks 
more. 


BATTERY MAKERS 
FAVOR JOBBERS 


Chicago, May 23.—Experimenta- 
tion with various channels of dis- 
tribution proves that the automo- 
tive jober is today the most desirable 
for the battery manufacturer. At 
least, that has been the experience 
of L. A. Doughty of Carlile & 
Doughty, Conshohocken and Phila- 
delphia, Pa., who spoke on “Our 
Experience With Jobbers” at the 
closing session of the National Bat- 
tery Manufacturers’ Association 
Convention here in the Hotel Sher- 
man. 

“Our 
through 





best success has been 
the jobber,” stated Mr. 
“I am not saying it will 
always be so, for times may change 
and good results may be realized 
through other sources. At this time, 
however; I am firmly convinced 
after a trial of other methods that 
the jobber is the most desirable. 
“The best advice I can offer to 
battery manufacturers is to settle 
upon one channel of distribution 
and stick to it. I certainly do not 
believe in any one trying a combi- 
nation of jobbers, direct factors 
selling and dealings with mail ordcr 
houses. A policy should be deter- 


(Continued on Page 2) 
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A.S.M.E. MECHANICS [*4N5 4>¥™™215080.. spore-| PLYMOUTH SECOND 
DIVISION TO HOLD. |,.x*tseeev2ictaceees:| ON NEW CAR SALES 
MEETING IN JUNE|®0*sii"%.c"aise'etse\es-| LADDER FOR APRIL 


moved up into second place among 
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Trade Commission, ‘That body re- 
New York, May 23.—On June 23-/ cently instructed the Dallas, Tex., 


25 the applied mechanics division of | manufacturers of “Nix-Nox Fluid” | Knudsen Honored 
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the American Society of Mechanical | to cease advertising that it will in- |ll mew passenger cars in point of x ok * 
Engineers will hold its second na-|crease the power of the motor and sales in April in the domestic mar- Car of the Pélure 
tional meeting at Yale University,| make possible operation on a leaner | ket, according to registration returns 
in co-operation with the annual | mixture, — is shown that ime a. 2 a pa Tian dhe Chavdhe ke ¥ 
ing of the American Physical | product actually possesses properties yf : . . 
aan 2 which will accomplish the results| unit has occupied this position on Browne in De Vaux Post 
At the first session of the meeting | advertised, the sales ladder, having previously * Ok Ok 
on Thursday morning, Dr. Theodor — -- this year ranked third. Visitors 
von Karman will discuss velocities FORD PLANNING Chevrolet continued to head the 
higher than that of sound, and will procession, on the basis of the re- xk * 





turns for April now available, with 
Ford dropped from second to third. 
Pontiac was in fourth place and 
Buick fifth. 

Chrysler’s three other units occu- 
pied the first three positions in the 
second group of five cars in point 
of sales. De Soto was in sixth place, 
Chrysler seventh and Dodge eighth. 
Oldsmobile, another General Mo- 
tors unit, was ninth, with Essex of 
the Hudson group tenth. 

Nash continued to hold its com- 
petitive position in the trade in 
eleventh place in point of sales. 
Willys-Overland was twelfth,. with 
Studebaker and Rockne occupying 
thirteenth and fourteenth places, 
respectively. Hupmobile was fif- 
teenth. 

Packard continued in sixteenth 
position on the sales ladder, with 
Graham seventeenth, Hudson eight- 
eenth, Auburn nineteenth and Cad- 
illac twentieth. 

The next nine places were held 
as follows, in the order of rank: 
La Salle, Reo, Willys-Knight, Lin- 
coln, Pierce-Arrow, Franklin, Mar- 
mon, De Vaux and Cord. 

General Motors’ cars in the 
thirty-four reporting states for 






how the pressure distribution atthe WORLD-WIDE SALES 
Seed, "The auuation oF the doom of REDISTRIBUTION 


the projectile will also be discussed, 


and the results of theory compared 
with the values from ballistic ex- (Continued from Page 1) 


periments. At the same session Dr, Fords for the world. This plan 


Clarke B. Millikan wll present a ] 

paper on “The Lift Distribution for}™@kes the assumption that Detroit 

a Wing of Arbitrary Plan Form in a will stop making the four-cylinder 
Circular Wind Tunnel.” cars. 

: ‘weo.| The result of the plans would be 

At the afterneen seeston on vie a Ford world organization, selling 


tion, J. G. Baker will deal with self- 
: P . : all models, effecting great econo- 
induced vibration, a field thus far ies. It also gives hope of resumed 


practically unexplored, but which is 
of particular importance and to = on the English Ford 
which many troubles in modern |5@Tes. 


PM. Lewis wil seuss the very im- NEW INSURANCE 
Rmgebades whieh self cocur ween RATES ON TRAILERS 


an engine goes through the critical 
speed. 

On Friday morning Prof. S. Way New York, May 23.—New rates 
will present at the session on stresS| and rules for truckmen, trailer and 
analysis a discussion of thin plate} semi-trailer insurance for the en- 
under hydrostatic pressure, and in}tire United States, with the excep- 
numerous examples will show how] tion of the states of Texas, OMa- 
this can be applied to the design of} homa, Massachusetts and West 
ships. A. M. Wahl will discuss the/ Virginia, go into effect today, it 
timely problem of ‘semi-circular| was announced by the National Bu- 






Chris Sinsabaugh— Detroit Editor 


















"T“HE mountain came to Mahomet when our Gov. Wilbur ; 

M. Brucker took time out of a busy day to drive to General 
Motors Building and personally hand to William S. Knudsen, 
president and general manager of Chevrolet, an appointment 
as a member of Michigan’s Century of Progress Commission, 
which will supervise the preparation of this state’s exhibit in 
the Chicago World’s Fair in 1933. 

It was a “natural,” this selection of Knudsen and recog- 
nition of the fact that Michigan’s main contribution will be 
the $1,000,000 building which General Motors will put up in 
which to make its industrial display. 

oe . 


_ THE APPOINTMENT was made in President Knudsen’s 

office at Chevrolet headquarters, and following the formal 
speech some one asked the governor if he wasn’t going to 
also appoint Mr. Knudsen a colonel on his staff. 

“Can’t do it during this depression,” retorted the gover- 
nor. “The best I can do is to make him a major. Stop, I can 
appoint him a brigadier. How’ll that do, Mr. Knudsen?” 

“Thanks—I’ll stay a machinist,” was the reply of the 
Chevrolet chief. 
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plates such as are encountered in|reau of Casualty and Surety Un-| April accounted for 53.4 per cent. 4 
turbine diaphragms. Prof. P. A.|derwriters. Rules and rates here-|of all the cars sold in the domestic "TWAS A BUSY AFTERNOON for the column conduc- E 
Cushman will present the results of|‘sfore in existence for this form| market, with Chrysler second with|tor, for previous to the Brucker-Knudsen affair there was ; 
his investigation of the application|of transportation went into effect |21.3 per cent. This is a new high the weekly luncheon of the Detroit Adcraft Club at which : 
> 






record for the Chrysler group. . : . 
Ford took 64 per cent, of the | ‘e speaker was L. Ciayton Hill, president and general man- 


total sales in the reporting states,|ager Of Dietrich, who naturally talked on how automobile 

while the Hudson group accounted | body styles are created. And, boy, how those Adcrafters | 

for 3.7 per cent., the Studebaker | absorbed it—it was good to the last drop. 

ome * Bape eg Pot > A tata We automobile people could sympathize with Hill when 
a . he told what the body designers are up against in trying to . 


HUDSON ANNOUNCES get approval of their ideas at the factory, but what thrilled \ 


us was the finale when he displayed what he calls the car of 
NEW ESSEX SERIES the near future. You anticipate me, dear reader. Yes, it was if 
the engine-in-the-rear idea. a 
AT $660 BASE PRICE Hill has the courage of his convictions. He says this type } 
is nearer at hand than we anticipate, maybe. The one he 
Detroit, May 23.—At the Hudson showed us in the drawing as you might suppose. It looked 
Motor Car Company’s meeting of | Practical, with its aerodynamic lines, with only the merest 
stockholders, held in this city, Presi- | indication of fenders and every inch of body space usefully 
dent poe ee ne utilized. Hill says time will come when we will do away with 
nounce an a on series 0 7 i i i 7 
eae soiee aaah 40 te eae oe fenders if this type comes into its own. 
market. This will be known as the 
Standard series and will be offered 


THE COLUMN HINTED the other day that Bob Mulch, 
at a new low price. In essentials| Sales manager of Continental De Vaux, had a surprise up his 
the new line is to be a companion| sleeve in the way of an appointment on his personal staff. 
series to the present series. The | Now the cat’s out of the bag, for word eomes from Grand 
— —_ a ‘e Sa coupe; Rapids that Mulch has picked as his special representative 
S tee dee ve none other than George W. Browne, who has been De Vaux 

Prices of the new Standard series| distributor at Milwaukee. 
will be as follows: Business coupe, Browne knows most of the leading dealers in the country 
$660; coach, $665; four-passenger| —he ought to, for he was the first president of the National 
— wn and three-window/ 4 ytomobile Dealers’ Association and the man who originated 
’ ; the idea of the retailers banding together. And on top of 


At the annual meeting of the , " : : 
Hudson Motor Car Company, held| that he is a De Vaux enthusiast, first, last and all the time. 
* 


here today, the following officers 5 
were re-elected: Roy D. Chapin, TWO RECENT VISITORS to the columnar headquar- 
chairman of the board; William J.|ters were Ralph T. Shaw, publisher of Chek-Chart of Chi- 
McAneeny, president and general) 455 which charts out for the service manager and filling 
manager; A. E. Barit, vice-president : 2 - 4 
and treasurer. A. Hood was elected| Station attendant every point on the chassis that needs lubri- 
secretary. cating, and Harry Lasher, representing Motor Magazine in 
The board of directors now con-| Illinois, Indiana and Ohio. 

sists of the following: Roy D. Cha- Lasher dropped into surprise us—he sail this week for 

a month in Europe, and with him will be Don Collins of the 
Sidener-Van Ryper advertising agency of Indianapolis. 


pin, chairman; C. G. Abbott, S. G. 

Baits, A. E. Barit, A. Hood, William 

J. McAneeny, C. A. Oostdyk, C. D. 

Sterling, R. H. Webber, Max F. = 

Wollering. me SHAW TOLD US of the surprising growth of Chek- 
Chart in the three years it has been out; how they now have 
130 on the pay roll and how our old co-worker, Howard Pile, 
editor of Chek-Chart, has set himself up as the lubricating 

authority of America. 





of soap films to the solution of prob-| about ten years ago, and since that 
lems in torsion and bending. Some} time the business has increased so 
interesting results of stresses in the |rapidly as to create additional prob- 
re-entrant corners of angles and I-|lems of safety on the streets and 
beams will be presented. Dr. N.|highways and therefore in insur- 
Goodier will present a paper on|amce underwriting. During the 
“Concentration of Stress Around| decade the heavy traffic army has 
Spherical and Cylindrical Inclusion | grown until today there are said 
and Flaws.” to be 350,000 such units in opera- 
The session‘on elasticity and plas- | tion throughout the country. 
ticity on Friday afternoon will deal} Under the old rules there were two 
with the more theoretical problemsj}classes of commercial trailers— ; 
of interest to physicists as well as| trailers and semi-trailers. The trailer 
to engineers. The introductory pa-| insurance rate under the old rules 
per, on “Creep of Metals,” will be| was 25 per cent. of the rate for the 
presented by Dr. A. Nadai. Dr. H.| commercial car to which it was at- 
Hencky will discuss the problem of| tached; the semi-trailer rate was 10 
the elastic behavior of vulcanized|per cent. of that of a commercial 
rubber, while Prof. G. MacCullough}car of load capacity equivalent to 
will take for his subject the pheno-| that of the semi-trailer. With the 
mena of creep in lead, and specifi-|development of the business, the 
cally the stress analysis of beams} claim costs so increased that a sub- 
when the material is subjected to|stantial proportion of these risks 
creep. began to be considered uninsurable. 
The program of the American{Many companies relinquished the 
Physical Society includes formal; business because they were unable 
sessions on Thursday and Friday|to obtain premiums commensurate 
mornings, with a joint session on} With the hazards assumed. 
Saturday morning with the Applied The situation was given exhaust- 
Mechanics Division, at which papers | ive consideration and the new rules 
will be presented on mosaic crystals,| adopted whereby three classes of 
plasticity of metals, and elastic hys- | trailers are ,created—A, B and C, 
teresis and similar phenomena. Aj| The rates for Class A trailers, which 
special feature of the program will|are the type of those operated in 
be a number of small round-table | the early stages of the development 
discussions on selected topics. of this form of transportation, are 
A paper on “Thermal Stresses n to remain substantially the same 
Spheres and Cylinders Produced by} aS they were under the old rule. 
Temperatures Varying with Time”| The trailers that fall in Classes B 
will be read by Prof. C. H. Kent at |and C represent the modern develop- 
the thermal stresses session on Sat-|™ment in such transportation; that 
urday afternoon. At the same ses- is, the so-called freight train of the 
sion E. T. Cope and E. Wert will|road. Their over-all length has 
present “A Study of the Change of vastly increased in the last five 
shape of a Corrugated and a Pressed | years and their load capacity like- 
Pipe Bend Under Transverse Load-| Wise. These classes take graded 
ing,” a paper that will be of special i higher ieee ae ek Cines 
i + ; ati engineers. | A, varying according e physica 
re - — > S = - characteristics of the vehicle itself 


TWO MORE MICHIGAN and, therefore, reflecting directly 


the actual road hazard. 
CITIES ASSESS TRUCKS The situation created by the use 
2 - of the roads by these long trains 
Mi : aoe has been the subject of legislation 
See, See 8. — Se in something like forty of the states. 



















































BATTERY MAKERS 
FAVOR JOBBERS 


(Continued from Page 1) 






Pontiac, 
more Michigan cities have estab- ane Shee seme Se Maen 


lished trucking ordinances. Cadillac 
and Traverse City have each passed ar coe 
measures which require any firm 
sending merchandise into the city| New York, May 23.—Archer-Dan- 
for sale from a truck to pay a license | iels-Midland Company has perfect- 


fee ranging from $5 for one day to|¢€d a new product known as A-D-M 











Harvey, manager of service station|of chain store price cutting can_ 
sales, USL Battery Corporation, in| easily be offset by reason of the 
a@ discussion of new outlets and | service rendered by battery dealers. 
methods for merchandising storage —————— 






mined and every energy should be 
devoted by the manufacturer in 










$100 a year. : No. 100 Lacquer Linseed Oil. The|that direction. There should be no| batteries. He maintained that the MOTOR WHEEL CORP. 
The regulation hits bakery and | mew product permits the use of lin-| straddling, no playing ball with the | oil companies will not prove a dis-| Detroit, May 23.—Motor Wheel 
fruit firms particularly. seed oil on a 50-50 basis with nitro-| jobber on the one hand and com-|turbing factor because of their in-|Corporation and subsidiaries report 
cellulose to produce a lacquer. The} peting with him on the other. The/|sistence upon quality and high|for quarter ended March 31, 1932, 






NEW PARTS CONCERN company says that the use of this 
Bayonne, N. J., May 23.—Charlie’s | product in any of the formulations 
Auto Gear and Parts Company, Inc.,| that have been approved will not 
536 Broadway, Bayonne, has beenj|increase the cost of the lacquer 
formed by John Hopko and Charles'when compared with commercial 
Swabesin. ' products of equal quality. 


standards in selling their primary |net loss of $228,609 after taxes, in- 
products, gasoline and oil. terest, etc. This compares with net 

As for the trend toward one-stop| profit of $44,792, equivalent to 5& 
teries need not fear the competition | service stations, he said, such estab-|cents a share on 850,000 no-par 
of oil] companies or one-stop ser-/lishments do not like to sell items | shares of capital stock in first “~ar- 
vice stations, according to H. A, requiring installation. Competition 'ter of 1931. 


element of conflict should be elimi- 
nated.” 
Independent dealers handling bat- 























The Ormsby Chevrolet Company 
of San Antonio, Tex., has inaugu- 
rated a series of monthly sales con- 


tests, in which captains of the teams 
are chosen by their efforts of the 
preceding month, which has proved 
popular among the salesmen and 
has contributed materially to a 
gratifying increase in sales. The 
pertinent points of this contest are 
told by Roy E. Clark, retail sales 
manager, 

“Our sales staff has at the pres- 
ent time twelve salesmen,” Mr. Clark 
explained. “This staff is divided 
into two teams of six men, one serv- 
ing as captain. Captaincy of these 
teams, however, is not by appoint- 
ment, nor is it continuous, but is 
dependent upon the efforts of the 
man for the preceding month. 

“Each month we set up a sales 
quota for each of the salesmen. 
These quotas are based on past per- 
formance, anticipated business and 
sufficient increase to encourage real 
work. The quotas vary in amounts, 
since some salesmen are more ex- 
perienced than others, and we want 
to give all a fair chance. The quotas 
cover new car sales, used car sales 
and accessories, 

“In the salesroom, a large chart 
is put on the wall, at the right of 
which is a list of all the salesmen, 
with the two captains who lead the 
teams for this month. Opposite each 
mame is a series of squares, each 
square representing a portion of the 
quota for that month. The achieve- 
ment of each salesman is then 
shown on this chart by the number 
of squares which are blocked in, 
and which, at the same time, gives 
the percentage of his quota attained 
to date. The salesman who attains 
the highest percentage of his quota 
for the month becomes captain of a 
team for the following month. 

“In order to designate the nature 
of the sales, red chalk is used to 
indicate new car sales, and for 
every new car sold, two squares are 
blocked in. Blue designates a used 
car sale, and the sale is good for 
one block. One square is given for 
every $100 in accessories sold, and 
green is used to indicate the nature 
of this sale. 

“Captains are not only charged 










New Dealer Appointments 
By States and Makes 


with the responsibility of their 
team, but are expected to exert 
every effort in bringing their team 
out on top. There is a reason for 
them doing this. Awards are paid 
in commissions to the captains of 
each team. Captains receive one- 
half of one per cent. of all sales 
made by men on their team for 
the month. Since this amounts to 
between fifty and a hundred dol- 
lars a month, in addition to their 
regular earnings, it is something 
worth working for. 

“It is worth noting that the cap- 
tains of the teams change from 
month to month, and each man has 
a chance to win. The man who is 
captain of a team this month is a 
bit behind in sales, while one of his 
members is far ahead of all others, 
his percentage of quota at the pres- 
ent time being 136.6. In other words, 
he has sold 36.6 per cent. more than 
his quota. There is no doubt but 
what he will be a captain next 
month, 

“There is a lot of good-natured 
rivalry stimulated among the sales- 
men by this plan, The standings are 
posted each morning, and are gen- 
erally up when the regular morning 
sales conference is finished. It is 
interesting to see the salesmen rush 
to the board as soon as they get out 
of the sales conference to find out 
how they stand. The last days of 
the month always bring out some 
hard work. Men who are running 
neck and neck will exert every ef- 
fort to come out ahead, since it 
means extra money to them. 

“The first of the month the finals 
for the previous month are posted, 
the captains of the teams are paid 
their bonuses and the new captains 
announced. So close are the results 
throughout the month that it is 
never really known who the new 
captains are until] the finals have 
been posted. 

“This plan is one of the most suc- 
cessful that we have ever used, since 
both the company and the salesmen 
benefit. If we were to offer prizes 
we should have to give out the 
prizes regardless of the results. With 
this plan the rewards are measured 
only by the work of the salesmen. 
The plan is proving satisfactory in 
every respect.” 





ARIZONA 


Globe Garage, Globe; H. O. Parks, 
Wilcox; Karns Brothers, Nogales. 
CALIFORNIA 

Studebaker — Lincoln 
Sausalito. 

Rockne—Ralph S. Hinman Motor 
Company, Marysville; Packer Motor 
Company, Burbank; Pike & Farris, 
McFarland; O. K. Garage, Walnut 
Creek; W. R. Baldocchi, Half Moon 
Bay; Ochi Garage, Fowler; Frank 
J. Hanna, Atwater; Ray Jenkins, 
Dos Palos; George P. Thein, Liv- 
ingston; W. J. Bristol; Huntington 
Beach; D. Clyde Downey, Downey; 
D. N. Giddens, Calexico. 

COLORADO 

Rockne—Phillip Bemen, Rocky 
Ford; Gardner Motor Company, La 
Junta. 


Garage, 


CONNECTICUT 

Studebaker—Norwich Auto Sales, 
Norwich; Danielson Motor Sales, 
Danielson; Star Garage, Plainfield. 

Rockne—Bond Motor Car Com- 
pany, New Britain; Stark’s Auto 
and Battery Service, Inc., New 
Canaan; Star Garage, Plainfield. 

DISTRICT OF COLUMBIA 

Studebaker—H. R. King Company, 

Inc., Washington. 


FLORIDA 
Nash — McCarthy Nash 
Company, Tampa. 
IDAHO 
Rockne—Fisher Brothers, Black- 
foot; Ketchum Auto & Garage 
Company, Ketchum; Jones. Auto 
Company, Malad; Don 
Declo; Walters Garage, Challis. 
ILLINOIS 
Nash—Breen Motor Sales, Chicago. 
Rockne—Dexter Stocking Com- 
pany, Rochelle; B. A. Baker, Mount 
Morris; Robert E. Howe, Rock Falls; 
Ted Motors, Inc., Chicago; W. 5S. 


Motor 


Smith, Havana; R. H. Ross Motor | Sedalia; 


Wilcox, | 


t 
Rockne—C, E. Woodford, Safford; | 








Sales, Freeport. 


INDIANA 
Rockne—H, M. McConochy, Port- 
land; Cecil H. Rowe, Medaryville; 
P. Kirsch & Son, Decatur; G. T. G. 


Service Company, Logansport; E. 
J. Ecker & Son, Linton. 
IOWA 
Rockne—T. M. Sellman, Keota; 


Miller Motor Company, Tipton; H. 
E. Yarcho, Waverly. 


KANSAS 
Rockne — Neu Motor Company, 
Goodland. 
KENTUCKY 


Rockne—William O. Stubblefield, 

Fulton. 
MAINE 

Nash—Norris Motors, Bangor. 

Rockne — William H. McDaniels, 
Norway. 

Studebaker — J. E. McMichael, 
Pittsfield. 

MARYLAND 
Nash—Blake D. Merson, Bethesda. 
Rockne — Central Garage, Frost- 

burg. 
MASSACHUSETTS 
Nash — Harvard Avenue Garage, 
Alliston; Town Field Garage, Bel- 
mont. 
Rockne — Earl Boynton, Medford; 
Schiavina Motor Sales, Westfield. 


MICHIGAN 
Rockne — Northern Equipment 
Company, Marquette; Seeley & 


Asher, Caro; Schaible Motor Sales, 
Inc., Ypsilanti; Louis Johnson, Iron 
Mountain; Harvey Woodwar, Byron 
Center. 
MINNESOTA 

Rockne—Jewett Company, Be- 
midji; Lott Motor Company, Still- 
water; L. H. Powell Auto Company, 


Marshall: Lynch & Co., Wheaton; 
Banger Motor Company, Pelican 
Rapids. 

MISSOURI 


Rockne—Gillum Motor Company, 
Crouch Motor Company, 
Deepwater. 
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Monthly Leaders Spur Sales 
For San Antonio Dealer 
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GUARANTEED BY 
STUDEBAKER 





These statements from dealers 
tell the story 


HE Rockne is literally running 
away with the low-priced mar- 


ket everywhere it’s demonstrated. 


It looks better than competitive 
cars. It performs better—accelerates 
faster. It climbs hills other cars won't 
dare. It leaves them all behind when 

“you press the throttle down in high. 

Why try to fight it out with a line 

that’s slipping? The Rockne is the 





“Tam demon 
after the dem 


Strating night and day. And 
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"Performance of ‘65’ is outstanding in 


—Thom Motor Car Co., Green Bay, Wis. 
















SPONSORED AND 









































live, up-and-coming number in the 


low-priced field. 


All of Studebaker’s resources and 
experience are your guarantee of the 


Rockne’s value and permanence. 


And because we sell through deal- 
ers only good territory is still open 


even in large cities. Write today. 


ROCKNE MOTORS CORPORATION 
(A Studebaker subsidiary company ) 
DETROIT, MICHIGAN 




























rice class. April deliveries good. 
Fis in nine days. May looks even 
ter. Future very promising.” 



















“Registered eighteen Rocknes in April 
giving Rockne third place in this 
county.” 

—Mosehart and Keller Automobile 
* Co., Houston, Texas 
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“Delivered seventeen, i. April 
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“Delivered eleven Rocknes to April 


hirteenth, Ww 
Fature looks a ee of competition. 


—Weste i 
rn Auto Co., Price, Utah 
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FREE WHEELING AND FULL SYNCHRONIZED SHIFT 


.. SILENT SECOND 


SPEED .. 











NEW SWITCH- 




















KEY STARTING... 4-POINT CUSHIONED POWER 
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Hamstringing Advertising 


HERE a bill in the hands of the Senate Committee 
on Interstate Commerce which should -have careful 
scrutiny before it is allowed to become a law. This bill, 
presented by Senator Walsh, among other provisions specifies 
that the terms unfair methods of competition and unfair 
trade practices ‘‘also specifically include all acts which might 
tend to mislead competitors, the public or the ultimate con- 
sumer, such as misstatements, expressed or implied, oral or 
written, as to the effect produced by the use thereof,” 
referring to the goods offered for sale. 

Now, reputable advertisers have no particular “kick” on 
these provisions. Advertising men generally long since 
learned that false statements, claims tending to deceive 
either the trade or the public, were boomerangs. They affect 
adversely the company making them and its sales. 

On the other hand, a Federal commission with power to 
censor advertising might easily become an unmitigated 
nuisance. Such a commission might censor everything but 
an untrimmed statement of fact, making all advertising 
prosaic and uninteresting. What constitutes misstatements 
is fundamentally a matter of individual judgment. A Fed- 
eral commission, sitting as a censoring body, might easily 
make the opinions of its individual members its governing 
law. These opinions might be so narrow as actually to 
hinder agencies in the construction of campaigns. 

Censorship is always a two-edged sword. It is some- 
thing to have recourse to only as a last resort where evils 
are becoming unbearable. Now, advertising in the matter 
of truth-telling, instead of getting worse, has steadily been 
improving. Advertisers have learned for themselves the 
lesson that truth pays in actual returns on their copy. Why 
interrupt progress with a form of prohibition that certainly 
cannot do much more than circumscribe effort? 
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Mass Production and Biology 
a recent occasion a professor of biology suggested | 


N 
© that mass production does not satisfy our biological 
requirements and must be done away with. 

The learned professor reminds us somewhat of King 
Canute, who, if we remember correctly, tried to chain back 
the tides of the ocean. 

That mass production has brought certain penalties with 
it, no thinking man would deny. In this country we have 
industry geared to produce from three to four times as much 
as Americans are likely to consume in 1932. This is another 
way of saying that industry is working at about 25 per cent. 
of its capacity to produce. Day by day we are having con- 
firmed for us the interesting fact that industry cannot make 
any profits on such a rate of activity. The automotive 
industry, if pressed, could probably turn out 8,000,000 to 
10,000,000 vehicle units in twelve months. The country will 
not absorb much more than a quarter of that total this year. 
We are being conservative in our statements. 

But even so, that is no reason for trying to put American 
industry back on a hand-work basis. Our problem is to bring 
the ability of the country to consume up to a place where we 
can use a reasonable part of the productive capacity of 
industry. To attempt a return to hand work would be the 
negative, the retrogressive solution. We must instead seek 
the affirmative, the progressive solution, which means a 
greater ability to buy and use. 

If we wanted to turn back the course of industry, we 
could not do so. To scrap our machine equipment, to raze 
our huge plants, would be such a capital loss as the country 
could not recover from in a century. Furthermore, the 
ordinary man, when told that a motor car built under any 
system of hand work would cest him $5,000 instead of $500, 
would probably change his biological requirements in an 
extreme hurry. 

No, our problem is to bring up distribution and con- 
sumption to an equal level with production and see our 
difficulties vanish into thin air. 

























Chicago A. T. 


Chicago, May 23.— With the end 
in view of preventing motor car 
thefts, keeping stolen cars out of 
the state and stemming the rising 
trend of insurance rates, the Chicago 
Automobile Trade Association is re- 
newing its battle to secure the 
passage of a certificate of title law 
in the Illinois Legislature. 


Although the legislative sessions 
at Springfield are over for this term 
and there will be no reconvening 
until January, 1933, it is felt that a 
campaign for such a law as is ad- 
vocated should begin now, so that 
when it is introduced. public senti- 
ment for its passage will be at a 
high pitch, with members of both 
legislative houses fully aware of the 
facts that make this law necessary. 

The motor car certificate of title 
law, it is pointed out, already has 
the united support of the National 
Automobile Dealers’ Association and 
the Illinois Automotive Trade Asso- 
ciation, as well as the local body. 
is also strenuously urged by the 
National Association of Finance 
Companies, and is part of the code 
of the national conference on street 
and highway safety, otherwise 
known as the Hoover Commission. 

Keen disappointment is expressed 
over the defeat of this legislation 
when introduced at the 1931 session, 
due to the failure of certain state 
senators to give it their promised 
support. The chief objection raised 
was that it provided for a 25-cent 
fee, declared by the secretary of 
state to be necessary in order to pay 
office expenses, The plan now is 
to bring the measure up again in 
slightly modified form. 

Figures are being cited’ showing 
that last year approximately 35,000 
automobiles were stolen .n Chicago, 
of which the police recovered 80 
per cent., in many instances stripped 
of spare tires and accessories, Dur- 
ing the first three months of this 
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A. Joins Figh 


For Certificate of Title Law 


year about 9,000 cars were purloined 
in Chicago, with some 8,000 recov- 
eries, 

Analyzing the _ situation with 
special reference to the obstacles 
faced by automobile dealers through 
the non-existence of a certificate of 
title law, an executive of a leading 
finance company stated: 

“Without such a law the auto- 
mobile business cannot improve in 
Chicago, The city could assign 5,000 
men to the police stolen car detail 
and still could not stop thefts. 

“Organized gangs throughout the 
country bring in stolen cars to 
‘fences’ in Chicago every day and 
take others out of the citr. They 
know how hard it is to convict: car 
thieves in Illinois under existing 
state laws. 

“Legitimate dealers have a hard 
time competing against this stolen 
merchandise. Finance companies 
have a hard time handling pay- 
ments on cars that are frequently 
stolen two or three times before the 
debt matures. Insurance rates are 
going higher in this area all the 
time because of the increase in 
thefts. 

“A strong certificate of title law 
is the only real solution to this 
acute problem. With such a law it 
is extremely difficult for a thief to 
dispose of a stolen car. Illinois is 








almost completely surrounded by 
states having this law; namely, In- 
diana, Missouri and Wisconsin. Cars 
stolen in these states are driven to 
Chicago and other Illinois cities for 
disposal. 

“Often purchasers here who think 
they have bought a bargain find 
themselves with a ‘hot’ car, which 
is taken back by law. 

“If the certificate of title law were 
universal, as it ultimately will be, 
insurance charges throughout the 
country would be greatly reduced.” 





where I hold my car on the open 
road when approaching a turn or 
on the brow of a rise; he did not 
know whether I cut corners or drove 
at a speed which permitted me to 
keep on my own side of the road. In 
a nutshell, the examiner did not 
seek to learn any of the things which 
are absolutely imperative if the ex- 
aminer is to form any intelligent 
opinion of the candidate’s qualifica- 
tions as a motor car operator. 

Furthermore, I have been in 
correspondence with the governor 
of the state ever since (about a 
year) in an effort to get some com- 
mon sense into this line of work. 
But the governor’s office and the 
other state officers, including the 
commissioner, are not much in- 
terested. 

Your editorial mentions head- 
lights. There are thousands of them 
on New Jersey roads every night. 
State patrolmen see them nightly. 
Did you ever hear of one being or- 
dered to stop and correct them be- 
fore proceeding? It can usually be 
done with the tools in the car, by 
any one, in ten minutes. 

I personally have tried to attract 
the attention of state officers and 
city officers by refraining from 
hand signaling in cities and on the 
road. Never have I been able to 
get a rise from an officer. And yet 
hand signals are one of the most 
potent preventatives of accidents 
of a certain kind. 





In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 
opinions of our readers, They are not necessarily ours. If you have 


or abusive, let us hear from you and we will tell the world. 


| 
something to say en any phase of automotive activity, wholesale, retail | 
} 





Isolates Accident Problem 
As Between Driver’s Ears 


Detroit, Mich. 
Automotive Daily News: 

There is an editorial in one of 
your recent issues that quotes a 
statement by a motor vehicle com- 
missioner at some length. The gen- 
tleman is apparently sold on the 
idea that the semi-annual inspec- 
tion of motor vehicles by “official” 
inspection stations will prove a 
panacea in the cure of motor vehi- 
cle accidents. Several other com- 
missioners have succeeded in efforts 
to secure the passage of this sort of 
legislation by the state lawmakers. 

I hope the Automotive Daily News 
is hot going to be stampeded into 
advocating this sort of a delusion 
without careful thought. The in- 
spection will force considerable 
minor adjustment work into the 
garages. It will catch an occasional 
defect which the car owner is not 
aware of. It may possibly correct 
some of the glaring headlights and 
one-eyed drivers, who are now so 
common in the quoted gentleman's 
own state. 

But it will NOT have any appreci- 
able effect on the accident record 
because it is not aimed at the real 
seat of the trouble. The motor vehi- 
cle commissioners of the Eastern 
Motor Vehicle Commissioners’ Con- 
ference have the remedy in their 
own hands. In none of the states 
is it being applied properly. 

In yo.t quotation brakes are men- 
tioned. The driver of a car with 
poor brakes knows of it before, and 
better than any one else. And he 
drives accordingly. You or I can 
take a car down Woodward Avenue 


| with perfect safety with poor brakes, 


if we so desire. And the next car 
may be a brand new one with per- 
fect brakes, and the first block 


driven may see it in a mess. The 
danger point is not in the car. Itis 
between the driver’s ears. A proper 


driving license examination will cor- 
rect most of that trouble, because 99 
per cent. of the drivers who cause 
accidents do so through ignorance. 
They do not know how to drive, and 
no one ever tried to teach them. 
They commit driving offenses by the 
dozen every day, and no one ever 
tells them about them. Their knowl- 
edge of driving rules was not checked 
when they were given their license 
to drive. Or, if it was, the test was 
probably something like mine when 
I was examined here in my state. 


My license was refused after thir- 
ty years of driving in nearly every 
country in the world; some 400,000 
miles without a dented fender; con- 
siderable road and track race expe- 
rience; teaching perhaps a hundred 
to drive. The learner’s permit with 
“Refuse,” or, rather;-——“Failed,” 
stamped on it is now framed in my 
office. The failure was because I 
quoted the state law to the exam- 
iner, instead of repeating, parrot- 
like, the statements on the official 
bulletin, which are not in accord- 
ance with the law of the state. 

The examiner had no idea of how 
I handled a car at a right or left 
turn; nor how I told the following 
driver that he might or might not 
pass on either side of me with safe- 
ty; he had no idea of how long I 
had been driving; he did not know 


Let’s not get any idea that com- 
pulsory inspection is going to do 
anything except drive some adjust- 
ment work into the shops of the 
politically favored ones who can 
get the “official” appointments as 
state stations, If we must have the 
compulsory inspections let’s be hon- 
est enough to admit that they are 
just another form of mulcting the 
motorist who is now paying more 
than his share of the taxes. Much 
more. 

Instead, let’s go after the acci- 
dent problem intelligently. We never 
have. Let’s recognize the fact that 
the problem is between the driver's 
ears. And aim at that point. 

MOTORIST. 


‘QUAD-CITY A. D. A, SEEKS 


TO BUILD MEMBERSHIP 


Davenport, Ia., May 23.— The 
Quad-City Auto Dealers Association, 
recently formed, has siarted a cam- 
paign to interest all dealers in this 
city, Moline, East Moline and Rock 
Island, Ill., in membership. 

Officers of the new organization 
include: Tom Coughlin, Davenport, 
president; Bob Galbraith, Rock 
Island, vice-president; William 
Grampp, Davenport, secretary, and 
Kenneth Popplewell, Rock Island, 
treasurer. 


|} LONG BRANCH DEALER 


IS ELECTED MAYOR 

Long Branch, N. J., May 23.—Dor- 

man McFaddin, Reo and Cadillac 

dealer here, and president of the 

Monmouth County Automotive Deal- 

ers’ Association, has been elected 
Mayor of Long Branch. 


| COMING EVENTS 


aie 
MAY 
Radio Manufacturers 


23-28—Chicago, Hl. 
meeting, Hotel Sher- 


Association, 
man. 
JUNE 

Paris, France.—International Auto- 
mobile Manufacturers Association 
sixth annual Motor Transport 
Congress 

i- 3—Tulsa, Okla. 
Institute, mid-year meeting, 
Hotel. 

%-11—State College, Pa. 
ciety of Mechanica!) Engineers, 
tional Oil and Gas Meeting. 

12-17—White Sulphur Springs, W. Va. 
Society of Automotive Engineers, 
summer meeting. 

20-24—Chicago, Ill. Motor and Equipment 
Wholesalers Association, Edgewater 
Beach Hotel, summer conference. 

20-24—-Atlantic City, N. 3. American 8e- 
ciety for Testing Materials, annual 
meeting, Chalfonte-Haddon Hall. 


JULY 


American Petroleum 
Mayo 


American So- 
Na- 


3—France. Grand Prix Automobile 
Race 
5- 9—Southampton, England. Commer- 


cial Car Show 
9-10—Belgium. Grand Prix Automobile 


Race 
137—Germany. Grand Prix Automobile 

Race. 

20-22—Llandrindod, Wales. Commercial 
Car Show 

OCTOBER 

3- 7—Washington, D. C. Nationa) Safety 
Council, meeting 

3- 7—Buffalc, N. ¥. National Metal Ex- 
osition, 174th Regiment Armory. 


H. Eisenman, 7016 Euclid Ave., 
Cleveland, director. 

3- j—Buffalo, N. ¥&. National Metai 
Congress. Sponsored by American 
Society for Stee) Treating, with co- 
operation of American Society of 
Mechanica) Engineers, Institute of 
Metals and Iron and Steel Divisions 
ot American Institute of Mining 


and Metallurgical Engineers. Ameri- 
can Welding Society, Wire Associe- 
tion. 

13-22—London, England. Olympia Show. 









N. J. PLANTS REPORT 


UPTREND IN MAY|! 


(Continued from Page 1) 


American Varnish Company of 53 
Johnson Ave, Sales are equal to a 
year ago. The firm enjoyed one of 
the best years in sales in 1931. 

The Weston Electric Instrument 
Corporation, Newark manufacturer 
of various types of electric meters 
and measuring instruments, is keep- 
ing its laboratory experts busy de- 
veloping new devices, a number of 
which have already been placed 
on the market. E. R. Melon, vice- 
president of the corporation, 
that he expects to see a spurt in 
orders from now on. The research 
divisions have recently perfected a 
new Weston electronic relay, em- 
ploying photo-electric cells, which 
has numerous applications in the 
educational, scientific and commer- 
cial field. A new product called the 
Weston Illumino-meter, developed 
for measiring light for industrial 
purposes, has been introduced to the 
trade and is finding a ready market. 

The Pyrene Manufacturing Com- 
pany, Inc., of Newark, maker of fire 
extinguishers of the foam type and 
fixed systems for the protection of 
bulk storage of oil and tanks of lac- 
quer and enamels, is keeping its 
plant force on a five-day-a-week 
schedule, but with slightly reduced 
operations. The sales of the com- 
pany, compared with the last six 
months of 1931, have been practi- 
cally the same, E. G. Weed, vice- 
president, reports. The research de- 
partment is busier than ever, ac- 
cording to Mr. Weed, and new de- 
vices are being tested daily on the 
firm's Meeker Avenue grounds. Mr. 
Weed says that several new lines 
will be introduced to the trade soon 
and that production is already under 
way. 

The Pyrene Corporation also man- 
ufactures automobile tire chains. 
These are made at the Meeker 
Street plant, which is now being 
made ready for activities. Produc- 
tion will start about the first of 
July, according to Mr. Weed, and 
will continue well into the winter 
months. 

The General Lead Batteries Com- 
pany, Newark, manufacturer of bat- 
teries for trucks, buses, railways and 
passenger cars, is finding business 
brisk. The firm manufactures bat- 
teries known as the Titan and the 
Durex. The casting, pasting and 
forming departments are working 


FOREIGN TRADE 


OPPORTUNITIES 
eiatetaiainanraindahtiaetiichecesl 


Washington, D. C., May 23.—For- 


eign automotive trade opportunities | 


just announced by the automotive 
division of the Bureau of Foreign 
and Domestic Commerce of the De- 
partment of Commerce are listed 
below: 


ment parts and garage equipment. 
57882—Paris, France; purchase of 


automobile cylinder-boring and 
reaming machines. 
57819—Prague, Czecho-Slovakia; 


agency for automobile spark plugs. 


57820—Turin, Italy; purchase of 
automobile spark plugs and brake 
linings. 


57778—Leipzig, Germany; agency 
for automobile and motorcycle ac- 
cessories and tools. 
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BAY STATE TAKES FINAL 
ACTION ON GAS 

Boston, Mass., May 23.—Final ac- 
tion has been taken in both branches 
of the Legislature on a bill extend- 
ing to four years the 3 cent gaso- 
line tax and the measure was re- 
ceived by Gov. Ely for his signature. 
The present rate has been in effect 


ov.x|PRODUCTION STARTED 
ON NEW GMC TRUCK 
IN 2-T0-3 TON RANGF 


(Continued from Page 1 


since last summer and previous to standard and special stake and stake 


that, from 1929 on, the levy was 2 
cents, Tax paid during April 
amounted to $1,510,123. 


high rack, 
van panel, 


express, 
express, 





high and wie 
school bus 3 





full time at present, according to 
A. H. Mustard, sales manager. 

Alexander McNab, president of the 
Newark Stamp and Die Works, Inc., 
manufacturer of steel stamps and 
brass dies, reports that activities in 
these two plants of the company are 
on the upgrade, and that orders this 
month so far have been larger than 
for any time since the first of the 
year. Mr. McNab says that the firm 
has been favored with many in- 
quiries for prices, indicating that 
buyers are preparing to place orders. 
The tool department is employing 
more men than at this time a year 
ago. 

Paul E. Heller, president of Heller 
Brothers, Newark, manufacturers of | 
rasps, tools and steel products, re- 
ports that there has been some spurt 
in orders during the last few weeks 
and that sales of the firm’s various | 
items show a slight increase over a 
year ago. The standard lines of 
rasps have been moving steadily, 
and Mr. Heller predicts that within 
a few weeks plant activities will be 
increased, due to orders which are 
expected to materialize. 

The Newark Brush Company of 
Newark, manufacturer of industrial 
polishing brushes and wheels, is 
again working on a full-time sched- 
ule. The firm was compelled to re- 
duce its hours of operation during 
April, but has found it necessary 
to resume normal operations. F., G. 
Stirling, treasurer, says that the 
plant has gone into new construc- 
tions of industrial polishing brushes 
and new accounts have recently | 
been opened. He reports that last | 
year was one of the best the firm | 
had in its history as far as sales 
were concerned, and he looks for- 
ward to considerable activity 
throughout the summer if orders 
contemplated at present materialize. | 
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Additional information may be|. 57817—Sao Paulo, Brazil; 


obtained from the bureau and its 
district and co-operative officers by 
duly registered firms or individuals 
upon written request, giving the op- 
portunity number: 
57816—Stockholm, Sweden; agency 
for automobile accessories, re place- | 


free-wheeling attachments. 
57818—Berne, 
agency for motor cleaners, 





NEWS BRING RESULTS 


RIES ccccicccnianiones caien aaa = ee 


SIX 


agency 


for carburetors, down-draught and| OHIO FRANKLIN CO. NAMED 


Cleveland, 
| Franklin 
Franklin cars, 


Switzerland; sole 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 





carry the two lines. 


BASIC REASONS 


the farm combination. 

The new truck is so built thas 
it may be used as a tractor wit th 
recently introduced TT-218 Mawr 
trailer. 

Models of the 


BY DE VAUX IN CLEVELAND 
May 23.—The Ohio 
Company, distributor of | 


has been appointed T-23 will syon be 





distributor of the new De Vaux/on display in all General Motoys 
eighty automobile and will hereafter; Truck Company zones, — 
each ay 


| to dealers” being made 


aoe we 


WHY 








HUPMOBILE- 


is the car you should sell! 


Hupmobile’s distinctive design makes it the Style Leader 
of 1932 . . . Expressing a new individuality . . . Creating 
a definite sales appeal . . . an entirely new style and dress. 
Pioneering this distinctive design, Hupmobile offers next 


year’s features today. 


A quarter century of fine car manufacture has created 
for Hupmobile a permanent and unexcelled goodwill. 
This reputation returns owners to Hupmobile time and 
time again . . . because they believe in Hupmobile’s 
mechanical perfection, long life and trouble-free 


operat ion. 


Hupmobile in 1932 offers its greatest values . . . making 


every Hupmobile dealer’s task just that much easier. 


. 


No other 1932 motor car offers such an array of convinc- 
ing sales features. ‘One hundred selling points, many of 
them original . all of them proved improvements. 
Wide doors, Hypoid rear axle, Chassis Torsional Sta- 
bilizer, X-frame, automatic- thermostatic ride control, 
larger bodies with safety superstructure and “94 others. 


No dealer can afford to go through 1932 with less power- 


ful sales ammunition. 


Hupmobile’ s wide market coverage offers greater sales 
opportunities to its dealers than ever before. List prices 
start at $795 and range upward through the worth while 


profit zone, enabling Hupmobile’s sales force to reach 


every class of buyers. 


A leading trade authority terms Hupmobile’s selling 
agreement, “The fairest franchise in the automobile 
industry.” Hupmobile was the first to offer a Five Year 
Program to its distributors and dealers. Its franchise, 
based on a quarter of a century’s dealer experience, 


offers every opportunity and a fair, square deal to every 


Hupmobile dealer. - 


Consider these points in customer relations and dealer 


promotion before making any change in your present repre- 


‘sentation. Then, if you believe that Hupmobile offers you a 


sound, independent future, we will be glad to present our 
dealer plan to you. Some attractive territories are still avail- 


able to Hupmobile representatives. 


HUPP MOTOR CAR CORPORATION 
DETROIT . . 2 2 0 0 2 0 « 6 + MICHIGAN 





‘Retail Salesmen 


AID THIS ALERT SALESMAN 


formerly active as a builder and contractor 


Carl Knauer, 


SEEMINGLY CASUAL CONTACTS 


in the northeastern section of Philadelphia, is acknowledged 
to be the most outstanding salesman Northeast Motor Sales, 


Ine., 


Oakland and Pontiac dealer, 8046 Frankford Ave., Phil- 


adelphia, has had for many a day. 


His only familiarity with automo- 
biles before being employed by the 
partnership, of which W. B. Clare is 
sales manager and head, was as a 
long-time user of them. Knauer is 
not only a hard worker, but is ready 
to take a “long-shot” chance at sell- 
ing a prospect, usually landing the 
name on the dotted line in difficult 
cases. When seeking prospects on 
the outside, he prefers to make his 
contacts seem as casual as possible, 
although he does not always follow 
these tactics. Since the first of the 
year Knauer has averaged one new 
car sale a week and about the same 
number of used car sales. Ninety 
per cent. of his deals are closed at 
the prospect's home. 

The method Knauer employs with 
a prospect who is uncertain about 
the kind of car he intends to buy is 
as follows: 

1. Try to draw out the prospect 
with regard to his general prefer- 
ences, but sell him as quickly as pos- 


sible on the idea of possessing a new | 


Pontiac. 
2. If the prospect is or has been a 

car owner, find out what make and 

model of car he has been driving. 


3. Lose no time in making detailed 


comparisons between the car he has | 


been driving, if any, and the Pontiac, 
without disparaging the former, 





Production -- Engineering -- Factory 
How Dry I Am 





oa 


but | 


|pushing home the outstanding points 
of the latter. 

Knauer’s practice in leading up to 
closing in the case where the pros- 
pect is not hazy about the car he 
would like to purchase is along these 
lines: 

1. Review the paramount features 
of the Pontiac. 

2. Emphasize the low and consid- 
erate financing rate of G. M. C. 
products as suited to the prospect. 

3. Stress the resale value of the 
Pontiac, including its low deprecia- 
tion, 

The trading of the Northeast Mo- 
tor Sales, Inc., is chiefly a com- 
munity business, although the house 
does not necessarily confine itself to 
restricted boundary lines in its loca- 
tion. 

As to long chances taken by 
| Knauer: Not long ago he heard that 
a young woman living in the com- 
munity was considering the pur- 
|chase of another car—not a Pontiac 
or an Oakland. He had gained 
knowledge of the kind of model she 
was considering—a coupe. He de- 
cided that he could “swing” her 
preference to an Oakland coupe if 
she would just take a drive in one, 
but, unfortunately, he did not have 
one in stock at the time. He ob- 





The Need for Co-ordinated 
Transportation 


This is the third installment of*a ‘destined to points in New England, 
paper read by J. F. Winchester at | New York and Philadelphia.” 


the New England Section, S. A. E., 
meeting. 


“Under the present 
system of cartage, shippers and con- 
signees send their own or hired ve- 
hicles to the freight stations to de- 
liver or receive their frieght, and the 
driveways at the terminals and the 
streets leading to the 


congested with trucks and wagons. | 


Studies have been made of the time 
consumed by vehicles at the freight 
stations, and some of them show 
delays of as much as three hours per 
vehicle. Many rail terminal facili- 
ties, including freight houses and 
tracks, were constructed years ago 
and have not been enlarged in recent 
years, Meanwhile, the method of 
handling freight has not improved 
to any great extent, while the vol- 
ume of inbound and outbound traf- 
fic has been increasing. The result- 
ing congestion has increased to car- 
rier and shipper alike the cost of 
handling freight and has reduced 
the efficiency of transportation.” 

Do you realize that Baltimore was 
the scene of the original experiment 
in the store-door delivery in the 
United States? 

“Store-door delivery service was 
inaugurated by the Philadelphia, 
Baltimore and Washington Railroad 
in Baltimore in 1867, and was con- 
tinued by the Pennsylvania Rail- 
road in 1881, when it took over the} 
road. Two years later the Penn-| 


unor ganized | 


| the 


Stations are | 


It passed through a long period of 
|use and then became involved in 
| litigation before the Interstate Com- 
|merce Commission and was discon- 
tinued because that body held that 
railroads were warranted in dis- 
|} continuing store-door delivery with- 
out changes in transportation rates. 
| It could have well been continued 
}as a benefit to the community with 
an adjustment inrates,and automo- 
tive equipment would today be em- 
ployed more generally in this com- 
munity by the railroad than it is. 

There is probably one outstanding 
example that places the railroad in 
a strategic position when it comes 
to advocating its use against the 
motor truck, and that is the fact 
that many of us have failed to real- 
ize the need for adequate mainte- 
mance and safety methods. Cer- 
tainly there can be a greater im- 
provement along these lines, The 
average motorist at the present time 
condemns the truck because of its 
past public-be-damned policy, a 





to believe originated not only with 
the operators of the vehicles alone, 
but perhaps back as far as the 
manufacturer of the equipment, its 
sales force and the concern who is 
now operating the truck. Certainly 
inadequate safety features, such as 
brakes, proper vision, etc., as well 
as serious overloading of vehicles, 
have resulted in public resentment 





sylvania Railroad introduced the} 
service in Washington. In 1886 the} 
Baltimore & Ohio Railroad estab- | 
lished the service simultaneously at 
Baltimore and Washington, to com- | 
pete with the Pennsylvania Rail- | 
road. Both railroads provided free | 
delivery for less - than - carload | 
freight irom New England points, | 
New York city and Philadelphia, to} 
the siore doors in Baltimore, and to} 
substantially all of the city of Wash- 
ington. There was a collection at | 
the store doors in Baltimore and/| 
of package 


Washington 


being created that is entirely in the 
railroad’s favor. 


NEW HANSEN C. CATALOGUE 


The A. L. Hansen Manufacturing 


| Company is putting out a new cata. 


logue covering its line of body hard- 
ware. Among the newest items ap- 
pearing in this 1s a slam and take- 
up body lock, a complete line of 
steel hinges, etc. The catalogue is 
copiously illustrated and shows the 
various types of bodies on which 


freight | Hansen hardware is used. 





policy that I frequently am inclined | 


AUTOMOTIVE DAILY NEWS, TUESDAY, MAY /24, '1932 


This Is Your Page © 









This department is devoted to 
sion of the industry. 


Send in your story in the form of 
let us get it ready for publication. 
may help another salesman to m 
you commissions. 


Dealers read this page. Give 


tained such a model from the Phila- 
delphia distributor and waited until 
he saw: the young woman’s car 
parked outside a popular sweet shop 
near the Northeast Motor Sales 
building. Then he quickly drove the 
Oakland coupe next to the young 
woman’s car and parked there, wait- 
ing for her to come out of the shop. 
As soon as she did so, Knauer ap- 
proached, made a little sales talk 
and invited her to drive the car. At 
first she demurred, pleading lack of 
time, but was finally induced to take 
the drive, and later bought the car, 
turning in her own on the deal. 

At another time Knauer had a 
prospect who, he heard, had just 
signed up for a car of another make. 
Calling on this prospect, he asked 
about it, and was told by the man 
that he had signed up and paid a 
deposit. Knauer, in drawing out the 
story from this man, said he learned 
that the salesman for the other car 
had either made a mistake or mis- 
represented the financing charges 
therefor. To prove to the customer 
that these charges were not repre- 
sented as they should have been, he 
asked the man to stand elose to the 
telephone while he called up the 
Salesman and inquired what the 
financing charges would be on the 
same model of car sold to the pros- 
pect. The reply from the salesman, 


SPARK PLUG SETS 


The Bonney LD spark plug set 


finds many applications in auto- | 
motive work and is especially suit- | 
replacing | 
This set contains four | 


able for. removing and 
spark plugs. 


ae sockets of the LD series. | 


The overall length of these sockets 
is 3% inches, and they have a 
double-hexagon opening of % in., 
15/16 in., 1 in. and 1% in, 
44-inch square drives. Made 


Net price in cardboard box, $3.30. 


intended to fill every requirement 
of the mechanic for ignition work. 
The ten wrenches in this set are 
specifically designed for use on all 
the popular modern -electrical sys- 
tems, such as Auto-Lite, Bosch, 
Delco, Eisemann, Northeast, Remy, 
Splitdorf, Westinghouse, etc. Each 
branch is made of chrome-vana- 
dium steel and is guaranteed not to 
break or spread. 

The Bonney miniature wrench set 
No. 20 was assembled to specifically 
fill the requirements of mechanics 
for making delicate adjustments on 
| magnetos, carburetors, oil cleaners, 
electrical parts, etc. The design of 
these wrenches is similar to the 





larger sized “oF” engineers‘ 
wrenches, They are made of 
chrome-vanadium steel. The five 


wrenches in the No, 20 set have 
openings of 5 in. and 7/32 in., 
¥, in. and 9/32 in. in. and 11/32 
in., % in, and ys in., 13/32 in. and 
43 in. 


SAFETY HEADLIGHT BULB 


The Kirk-Young Company is put- 
ting out a new headlight bulb, 
known as the Kysun Lite. This is 
designed to replace the ordinary 
bulb in the headlamps and is} 
claimed to embody what amounts to | 
a dimmer in the bulb itself, elimin- 
ating glare and increasing road 
light. It is claimed that the rays 
from this bulb penetrate dense fog, 
rain and sleet. The bulbs list at 





$1.50 a pair. 


Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. 
your own experiences, successes, failures to help your brother salesmen. 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


with | 
of | 
chrome-vanadium steel and chrome- | 
plated to a high permanent lustre. | 


The Bonney No. 18 ignition set is | 











the interests of the retail sales divi- 


It wants you to pass on 


a letter, or even a postal card, and 
Your achievement or your mistake 
ake sales or avoid errors that cost 






us the benefit of your reactions on 


distinctly overheard by the pros- 


pect, convinced the latter that he 
did not wish the car. He rescinded | J. L. BROCK ENTERTAINS 


his order, and Knauer sold him 
without delay, 


PIERCE-ARROW IN CHICAGO 





























GAMBILL MOTOR CO. OPENS 
SECOND USED CAR EXHIBIT 
Chicago, May 23—A used car 

store, the second to be established 

within recent weeks along automo- 
bile row by the Gambill Motor Com- 
pany, Hupmobile distributor, has 
just been opened at 2323 South 

Michigan Ave. William Q. Lund- 

mark, retail sales manager, is in 

general supervision of both used car 
buildings, which are only a block 
apart. 


BUICK DEALERS’ CLUB 


Trenton, N. J.. May 23.—John L. 
Brock of Brock’s, Inc., entertained 
members of Buick Automobile Deal- 


MARKS 31ST ANNIVERSARY /ers’ Club of this vicinity at the 


Chicago, May 23.—The Pierce- 
Arrow Sales Corporation, which held 


a special exhibit of car models with 
custom bodies by Le Baron and 


Brunn last week at its main show-| 


will repeat the display this week |=NGLANDER ADDS 


rooms, 2545 South Michigan Ave., 
at its Evanston branch and the fol- 
lowing week at the branch in Oak 
Park. The showing is being staged 
in commemoration of the thirty- 


a builder of motor cars. 


REPORTS SALES GAIN 

Jersey City, N. J.. May 23.—Ac- 
cording to an announcement made 
by M. Stadfield of the United States 
Motor Sales Company, distributor 
for Hudson and Essex cars for this 
territory, operating showrooms at 
4714 Boulevard, West New York; 
3010 Boulevard and 878 Communi- 
paw Ave., Jersey City, sales of the 
new Essex for the first four months 
of the current year have far exceed- 
ed those of the same period last 
year and even the year before that. 





| 
| 


| 
| 


| 


} 
| 


| 


first anniversary of Pierce-Arrow as , distributor 








Yardley Country Club. Following 
the golf game dinner was served. 
Dealers of Philadelphia, Reading, 
Easton, Chester and Camden were 
in attendance. 


PONTIAC 
DEALERSHIP IN CLEVELAND 
Cleveland, May 23.—A. L. Eng- 
lander, head of the A. L, Englander 
Motor Company, for many years 
in northern Ohio of 
Hupmobile cars, has formed the 
Englander Pontiac Corporation to 
sell Pontiac cars. The Hupmobile 
showrooms are at 7100 Euclid Ave., 
and the Pontiac agency will be im- 
mediately adjoining at 7200 Euclid 
Ave. 


NEW PLYMOUTH-DE SOTO 
DISTRIBUTOR NAMED 
Camden, N. J., May 23.—The Jer- 
sey Motor Company, Inc., Plymouth 
and De Soto distributor, is located 
in new quarters at 43d and Federal 
Streets, Walter Viegel is president 
of the company. 





| THE SPARKS WITHINGTON COMPANY is placing on the market 


a new automobile horn. 


the “Repealer.” 





SILENT TIMING GEAR 


| 

| The Continental Diamond Fibre 
| Company has just announced a new 
Silent timing gear, This new gear 
has been designed to meet the de- 
mand of engineers for lighter motor 
parts. The gear is of spoke con- 
struction instead of the conven- 
tional disc type. It is claimed to be 
50 per cent. more quiet in operation, 
to show 50 per cent, less wear, and 
is lighter in weight. Replacement 
gears are immediately available for 
all current Buick models at the same 
| list prices prevailing on the disc- 
|type gear. Distribution of this new 
spoke Celoren silent timing gear 
will be through over 600 distributors 
and sixty warehouses of the Na- 


A new valve catalogue has been 
issued by the Toledo Steel Products 
Company, manufacturers of Toledo 
“super-forged” guaranteed valves 
land Toledo’ blue print bolts and 


bushings. In addition to the usual 
|alphabetical listing by makes of 
cars, trucks, buses, taxicabs and 





| tractors, this catalogue has several 





TOLEDO STEEL CATALOGUE) retary 


This is a four projector air-electric device, 

which plays the first four notes of a well-known song. 

The horn is being offered in a black satin finish 
and full chromium plate 


It is called 


new features. It contains a master 
numerical list indexed by stock num- 
bers and types, a numerical dimen- 
sion chart indexed by stock num- 
bers, a progressive dimension chart 
and a loose- Weal’ pri ice Uist. 


WORCESTER A. s. S. T. 
HEARS JOSEPH WINLOCK 


Worcester, Mass., May 23.—Joseph 
Winlock, chief metallurgist of the 
Edward C. Budd Manufacturing 
Company of Philadelphia, addressed 
the Worcester chapter of the Amer- 
ican Society for Steel Treating in 
Rebboli’s restaurant on “Stamping, 


Drawing, Forming.” His remarks 
were illustrated. 
These officers were’ elected: 


tional Automotive Parts Association. Chairman, Milton H. Frommann; 


vice-chairman, John A. King; sec- 
and treasurer, ‘Theodore 
Packard: executive committee, Don- 
ald P. Strand, W. J, Long, George 
Paulson, Rodman R. Tatnall, Levi 
Wheeler, Melcher C. Werme and 
William Hague. 
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Suppose 
It IS Raining 


Do something besides waiting for the rain to stop. Go through 







the rain, maybe a little slower and more cautiously than other- 


wise, but, nevertheless, go ahead. 







‘ While waiting for business to get better do the best you can now; 






perhaps it may cost a little more, it may not come so fast, but 






do some trade advertising. Put up the sales umbrella and keep 















going. To keep your cost down, spend your advertising dollars 
where every one will be SEEN. Unseen ads mean wasted 
dollars. Readers without money to buy—more wasted dollars. 
Automotive Daily News is an economical medium reaching the 
trade. It sells for $12 per year. Subscribers have money. They Ps 
are officials with authority. They spend ci four to twelve 
times more for an Automotive Daily News subscription than 


for any similar business paper. 





If you do not get all the advantages listed below you are wast- 


ing some advertising money. 


These Known Advantages Belong to 
Automotive Daily News 


. All advertising copy is visible. 


Auto tiy B * N, . No restrictions on advertising frequency. a 
Automotive ews 
H. A. TARANTOUS, Bus. Mgr., 350 HUDSON STREET, N. Y. C. 


DETROIT OFFICE: Geo. M. Slocum, Manager 
Fisher Building, Detroit, Mich. 


WESTERN OFFICE: Willard R. Cotton, Manager 
333 No. Michigan Ave., Chicago, Ill. 


Large size page. 


. Economy due to greater frequency possible with given expenditure. 





Over 6 readers per copy. 
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. Over 500,000 bonus distribution every year. 
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The Stewart-Warner Wheel Brake System uses 78 parts 
compared to 565 parts used in another typical system 


This saves cost in stock room—assembly time— inspection time—assures more dependable operation. 
System comes complete ready to install—nothing else to buy except brake drums, which are furnished 
with wheels—and brake pedal and emergency lever, which are a part of every car on the market. 


Typical Stewart-Warner 
Pedal Operated Installa- 
tlon—Rod Control 





Typical Stewart-Warner 
Power Brake Installa- 
tlon—Rod Control 
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SIMPLEST TO INSTALL— 
DEPENDABLE IN OPERATION 


Both in Pedal and Power Operated installations, the Stewart-Warner Brake the chassis, such as cross shafts, etc. Springing parts—frictional bearings and 


Systems offer outstanding advantages that simplify installation, service and all parts that stretch and bind due to frame weaving are conspicuous by 
their absence. Ease of adjustment—accurate adjustment and uniform distri- 


1 
aos 
di 





eperation. bution are inherent characteristics of the design and construction of Stewart- 
The simple, rigid linkage eliminates the many parts usually assembled on Werner Brake Systems. 
NO CHASSIS PARTS WHATEVER TO CAUSE BINDING, RATTLES OR CHANCE FOR FAILURE 

G D E CONTROLS THE WHICH APPLIES THE 
LIGHT PEDAL PRESSURE MECHANICAL FOOT— WHEEL BRAKES 
The light brake pedal is no higher than the The Power Unit responds accurately to pedal The rigid wheel brakes assure the instant 
foot accelerator, and for all normal braking pressure, utilizing the power of car momen- uniform application of power from the power 
at any speed, as easily operated. Thus it tum to stop the car. It is the simplest, most unit. Even without the power unit, it offers 
meets today’s increase in women drivers. economical form of power braking. many outstanding advantages. 


The Braking requirements of today demand power brakes. Soon all cars will have them. Stewart-Warner Power Brake 

Systems effect definite saving in installation, operation and maintenance in cars, motor coaches and trucks of every price 

class. Investigate. Our engineers are at the call of manufacturers to discuss their braking problems. Stewart-Warner 
Corporation, Brake Division, Chicago, U. S. A.— Detroit Branch, 6050 Cass Avenue. 


STEWART-WARNER BRAKE: SYSTEMS 





10 OUTSTANDING ADVANTAGES OF STEWART-WARNER BRAKE SYSTEMS 





1. The power unit, under driver’s absolute control, harnesses the 5. Safer Braking~Accurate distribution of braking force to all four wheels. 
giant force of car momentum to apply these brakes. 6. Simplest of all Brakes to adjust. 
2. Instant Control — Lower Pedal Pressure and Shorter Pedal Travel 7. Safer Brakes on curves— Positively no interference with steering. 
with accurate response. 8. Simplest to Install and to Maintain — Only 25% as many parts as in 
3. Greater Available Braking Force, Fewer Adjustments, Greater other Brake Systems. 
Linkage Travel Reserve. 9. 17 parts including brake lining in each front wheel — only 14 parts 
4. More Sensitive Brake Control — Finer modulation between maxi- in rear wheel. Parts interchangeable. “ 






mum and minimum pedal pressures. 10. Self-adjusting Hand Brake — Has automatic Booster Link take-up. 





